


l l l Investors who are looking for 
a hotspot often forget “it’s really just 
an area where all the standard factors 
that make a really good, solid, long-
term investment are stacking up at 
a certain period of time at a greater 
level than they are in other places,” 
Todd Polke, NSW head coach at 
Positive Real Estate explains. 

“A lot of people think a hotspot is 
this magic formula, but it’s not,” he 
says. “The trouble with hotspots is 
people start speculating and often 
don’t have the knowledge or skill 
level to be able to understand how 
to time in and out of a hotspot and 
actually get a positive result out of it.”

Mr Polke says most people tend 
to just follow the masses and get in 
at a very late stage – something he 
sees happening a lot in Sydney at 
the moment. 

When you’re trying to find a good 
investment location or an up-and-
coming hotspot, Mr Polke says 
there are a few things you should be 
looking at. 

Firstly, you need to understand the 
state of the market and the economy, 
he says. 

“Where is the overall economy 
and market in that state actually 
heading? You need to understand 
that the different areas you’ll be 
looking at will be at different stages in 
their cycles. 

“It’s all about finding the macro 
view first and foremost and getting 
a good understanding of the current 
market cycle and the current 
strengths in the different markets,” he 
explains. “Obviously, areas that are 
already moving massively aren’t the 
places to be putting your money, and 
neither are the areas that are going 
through a bit of a sliding phase.” 

Mr Polke says once you start honing 
in on more specific areas in which to 
invest, there are some key things you 
need to focus on in order to find a 
good place to park your money. 

“Number one is understanding why 
someone would want to live there,” 
he says. “The property market in 
Australia is made up of about 70 per 
cent owner occupiers, so it’s actually 
an emotional marketplace. It’s 
made up of people who want to find 
somewhere to actually live and build 
their nest.

“And so whenever you’re looking 

at an area, you’ve got to ask the 
question: why would someone want 
to live in this area right now or why 
might they want to live here in the 
future based on how it’s shifting and 
changing in the marketplace?”

Mr Polke says a key part of 
this is being able to identify an 
area’s potential. 

Investors should be looking for 
signs of urban renewal, infrastructure 
going in, transport upgrades that 
would improve connectivity, and 
shifting demographics, he explains. 

“So I want to know there is 
potential in the area that is actually 
going to make it a better place for 
someone to live in the future,” 
he says. 

In order to find the next hotspot, 
investors then need to ask 
themselves: what’s the twist? What 
will make this place stand out against 
other similar suburbs? What is unique 
about this area?

Mr Polke says you don’t want to buy 
where everything is the same, and he 
offers up Melbourne’s Docklands as 
an example of what not to buy. 

“Docklands in Melbourne is the 
perfect example. I would never put 
my money in that market because 
everything is just units,” he explains. 
“You’ve just got thousands upon 
thousands of units and they’re all 
exactly the same. There’s nothing 
unique about that area to be putting 
your money in. You’re just buying 
a box that’s the same as another 
thousand boxes in the same area.

“So I want to know: what’s the 
twist that’s going to make this 
particular area, and this particular 
property, desirable?”

The final thing to look at in your 
search for your own personal hotspot 
is an area’s value proposition, 
Mr Polke says. 

“I want to know: is there any 
intrinsic value in this marketplace? 
What are the benchmarks in the 
area that are going to support future 
growth and create future value?” 
he says.

“And that’s when we start talking 
about the economics in the area. So 
what’s the unemployment rate in the 
area? Can people physically afford 
to pay higher and higher prices? 
And is the median growth in income 
outstripping inflation? 

“All this adds up to answer the 
question: is there room for the 
market to grow another $100,000 or 
$200,000, or to double in value in 
the next seven to 10 years based on 
what is actually going on at this point 
in time? That is the key fourth thing I 
always look at.” 

Mr Polke says if investors remain 
unsure of how to start this search, 
they could benefit from listening 
to what leading commentators are 
saying about various suburbs across 
the country. 

He says even if investors don’t 
latch onto the exact locations the 
‘hotspotters’ are talking about, 
they can borrow the metrics the 
professionals have used or use their 
locations as a starting point.

“You don’t have to do everything 
yourself,” he explains. “You can 
leverage off others who have already 
put the research in, and then it 
becomes your job just to verify that 
research and say, ‘Okay what they’re 
saying actually does stack up’.” 

“wHat’s 
tHe twist 
tHat’s 
going to 
make tHis 
paRticulaR 
aRea 
desiRable 
and tHis 
paRticulaR 
pRopeRty 
desiRable?”

what stands out? 
Todd Polke, NSW head coach, 
Positive Real Estate
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In line with many other experts’ 
recommendations, Mr Polke says 
investors should also be taking 
advantage of council websites. 

“I always like looking at 
government plans and council 
websites because they have such a 
plethora of information about the 
level of infrastructure that’s going on 
and what they’re looking to create for 
that particular area,” he says. 

Mr Polke says this strategy for 
finding the next ideal investment 
location led him to Dulwich Hill in 
New South Wales around 2007. 

“Dulwich Hill is a good example,” 
he says. “The council plans were 
really beautiful – they wanted to 
turn the area into a good lifestyle 
location. The council have recently 
opened up the Light Rail link there 
and it’s also continuing to add a lot of 
green areas.” 

Recent statics from RP Data show 
this strategy – and the destination 
it led Mr Polke to in 2007, Dulwich 
Hill – could well have paid off. Figures 
from February 2014 show houses in 
Dulwich Hill experienced 12-month 
median price growth of 20 per cent 
and five-year growth of 58 per cent. 
Units in the area weren’t far behind, 
with five-year growth of 47 per cent.

l l l Investing in property is all about 
the numbers, so Real Wealth Australia’s 
Helen Collier-Kogtevs is a big believer 
in letting the data do most of the work 
when investors are seeking their next 
investment location. 

Ms Collier-Kogtevs says investors can 
be intimidated when trying to filter 
through Australia’s vast number of 
suburbs, so investors should leverage off 
research houses. 

She says the data and your own 
financial situation will help you 
create rules around what you will and 
won’t buy. 

Ms Collier-Kogtevs recommends 
her clients purchase Residex reports 
as a starting point, which give the 
top 50 or 100 capital growth or yield 
areas around Australia. But she says 
investors can often get historical data 
for free either at the back of property 
investment magazines or from the data 
providers themselves. 

“Once you have the top 100, it all 
comes back to strategy,” she says. 
“So this is where it becomes tailored. 
Let’s say, for example, I can afford to 
purchase a $400,000 property and 
I have $100 a week to spare from my 
disposable income, then the reality 
is I can’t afford a hugely negatively-
geared property. 

“So I would recommend in that 
instance you only part with $50 a week, 
so that you have a little bit of a buffer. 
Therefore the property would need to 
rent out for about $450 a week. And so I 
look at the data.

“If you’re looking for strong capital 
growth, you should be looking for seven 
per cent-plus. So now I’m creating 
some rules around what I’m looking 
for – I want it to be a purchase price of 
around $400,000, I want it to have a 
good rent of around $450 a week and 
I want capital growth of around seven 
per cent. If I buy the data, I can then 
find something that fits those rules. I will 
then be able to exclude everything else.” 

Ms Collier-Kogtevs says this approach 
enables investors to find their own 
tailored hotspot, rather than simply 
following the masses. 

“In a very short space of time, using 
data you can narrow it down to three 
areas that suit your rules, budget and 
strategy,” she says.

“A lot of people get attached and 
emotional about the dream of having 
a certain lifestyle, so they buy in the 

wrong areas. However, within half 
an hour if they sat down and put on 
their reality hat, they could work out 
very quickly that it’s not a good deal 
for them.” 

Once investors have narrowed down 
their search to three potential locations 
they should then start conducting 
“extreme due diligence”.

Ms Collier-Kogtevs says getting it right 
up front will minimise any mistakes 
further down the track. 

Investors should only consider 
areas with a population above 20,000 
and should be looking for signs the 
population is growing, she says. Any 
investment location should also have 
strong infrastructure projects because 
this will drive demand, she explains. 

“It’s also important that people in the 
area have a high per capita income – 
and I don’t mean they earn $200,000 a 
year, but they should be earning above 
the average wage,” she says.

Ms Collier-Kogtevs offers up the 
example of Palm Cove in Queensland 
as an area that, for many investors, 

step by step 

1. Understand 
the economy and 
what’s happening 
in the wider 
marketplace. 
This will help you 
gauge which 
areas have 
already taken off 
and which ones 
may be about to 
face a downturn

2. Investigate 
why people 
would want 
to live in 
your desired 
investment 
location or what 
changes may be 
on the horizon 
that will increase 
an area’s appeal

3. Look for signs 
that an area is 
unique or will 
stand out from 
comparable 
suburbs. 
Areas with lots 
of high-rise 

developments 
or numerous 
forthcoming 
land releases are 
unlikely to meet 
these criteria

4. Identify what 
is going to drive 
future growth. 
Is it possible 
for the area to 
sustain ongoing 
price growth? 
Will people still 
be able to live 
there if prices 
keep climbing? 

5. Find out 
what others are 
saying. Have 
experts in the 
marketplace 
already identified 
this as a growth 
location, and if 
so, will you be too 
late? What about 
the local council – 
what are its plans 
and vision for 
the area? 

leave it to the numbers 
Helen Collier-Kogtevs, founder, 
Real Wealth Australia
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